INVESTMENT/INSURANCE ADVISOR DISCLOSURE
Insert Advisor Name



As a financial advisor, it is essential for you to understand important information about me, the companies I represent, the products I offer, how I am compensated and to receive disclosure of any potential conflicts of interest that may exist in providing investment and insurance products and solutions to you. It is also important to know that recommendations are based on discussing your insurance and investment needs and are selected from a broad range of products. Please take the time to carefully read and acknowledge the information provided on this disclosure. 

DUAL LICENSE DISCLOSURE STATEMENT
I am licensed as an Insurance Agent in insert jurisdiction(s)  specializing in providing life insurance products and solutions including living benefits and segregated fund investments and am also registered as an Investment Fund Representative in insert jurisdiction(s). With these licenses and registrations, I offer tailored financial, retirement and estate planning products and solutions to individual and corporate clients. Depending on the products recommended, I may be working with one or a combination of companies. 

LIFE INSURANCE
I conduct my life insurance business < as a sole proprietor or through > describe the name under which you conduct your business and the relationship which exists between yourself and any agency you represent as an employee/owner.  i.e. I am a sole proprietor – I am an employee of Employer Name - I am the sole owner of Advisor Business Name Inc.  It is important for you to know that no insurer holds an ownership interest in my business nor do I hold an ownership interest in any insurance company. I have access to insurance company products through a Managing General Agency.  

I maintain contracts with the following insurance companies:  

List all insurance company contracts

INVESTMENTS
I offer investment products and referral programs through my association with HUB Capital Inc., a mutual fund dealer and member of the Canadian Investment Regulatory Organization of Canada.  HUB Capital has offices across Canada and provides access to many of the leading investment management firms in Canada. For additional information regarding HUB Capital, please visit www.hubcapital.ca.

CONFLICTS OF INTEREST  
Conflicts of interest exist in all lines of business. Conflicts of interest or potential conflicts of interest arise when the interests of a client differ from those of a financial advisor or the firm. Conflicts of interest represent potential risks to clients because conflicts may be seen to influence the firm or financial advisor to put their own interests ahead of clients’ interests. It is important for you to know that where I cannot address a conflict of interest in the best interest of the client, I will avoid the conflict entirely.

I take the potential of a conflict of interest very seriously and make it a priority to understand your goals, objectives investment, estate, and retirement planning needs and to only recommend products and solutions that are best suited to meet a client’s needs and interests. I have the responsibility to manage conflicts in the client’s best interest.  The following provides a list of conflicts of interest that can either be managed or otherwise, must be avoided.  During our relationship, I will promptly notify you of any additional conflicts of interest not detailed below.

COMPENSATION AND INCENTIVE PROGRAMS
I make it a priority to understand your goals, objectives and needs and will be unbiased, regardless of compensation or other incentives I receive in recommending solutions. 

If you choose to purchase an insurance related product I or Advisor Business Name Inc. will be paid by the company that offers the product you choose.  I am compensated for the sale of most products once the policy has been delivered and accepted by you.  I may also receive a renewal (or service and/or trailing) commission for insurance products and incentives and/or promotional items from the companies I am contracted with. For certain insurance products, the compensation may be different from the standard commission scale and I will advise you if this occurs.  

Dependent upon various factors, if my sales reach a certain level, I or Advisor Business Name Inc. may be eligible for additional compensation, such as bonuses and other benefits, such as travel conferences.  Recognition / incentive-based compensation is an industry wide practice and is a standard form of payment.

As an insurance advisor, I am bound by the codes of conducts and laws governing life insurance agents.  This means that any insurance product(s) I recommend to you will be the product(s) I consider to best suit your needs, regardless of the compensation earned.

If you choose an investment related product, I will be paid the same level of commission by HUB Capital Inc. for any applicable sales fees and/or trailing commissions, regardless of the product or investment. If you choose a Fee-for-Service based account, the compensation will not generally exceed fees charged by an embedded fee model. Any fund company incentives and/or promotional items will be of nominal value so as not to influence or promote the sale of one investment product over another. 

OUTSIDE BUSINESS ACTIVITIES
As a securities registrant, outside business activities require approval and cannot raise conflicts of interest that cannot be resolved in the client’s interest.  

List any outside activities other than life insurance or mutual funds
Activity, nature and extent of conflict of interest

REFERRAL ARRANGEMENTS
Referral arrangements offered must be approved by HUB Capital Inc., have the required regulatory disclosure(s) and determined to be of benefit to and in the best interest of the client. Compensation for referral arrangements will be paid to HUB Capital Inc. and flow through to the advisor according to their compensation arrangement.

POWER OF ATTORNEY, EXECUTOR, TRUSTEE OR BENEFICIARY
Except for immediate family as defined by Canada Revenue Agency, as an advisor, it is an unresolvable conflict of interest that must be avoided to have any level of discretion over the financial affairs of a client.  Therefore, I cannot be appointed a Power of Attorney or act in the capacity of an Executor or Trustee for any client, or otherwise be a named beneficiary of a client’s estate.




FINANCIAL OR BUSINESS DEALINGS WITH CLIENTS
Securities regulation prohibits advisors from engaging in personal financial dealings such as loans, shared investments, investment clubs with clients or from serving as a director of another non-affiliated securities registrant.


YOUR RIGHT TO ASK FOR MORE INFORMATION 

Please contact me if you have any questions regarding my business activities, business relationships, conflicts of interest, licensing, or qualifications. 			


